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MARKETING STRATEGY TO INCREASE SALES VOLUME
OF “S COMBINATIONS” IN NORTHEASTERN REGION
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Abstract

This study aimed to study customer behaviors and factors influencing on selecting decision of
COMBINATION S medicine and to develop marketing strategies to increase its sales volume in Northeastern
government hospitals by 5%. Consumer behavior analysis, general environment analysis, Five Forces model,
SWOT analysis, and questionnaire were used as study tools. Then analytical hierarchy process was applied to
create strategies. A total of 213 samples which were doctors and pharmacists completed questionnaires. Factors
influencing on decision were medicine efficacy (8.4), hospital or government policy (7.5), Medical representative
and service (6.69), academic conference sponsorship (6.68), price (6.54), and goods delivery (4.97). Analytic
hierarchy process found that SO (Strength-Opportunity) was ranking as number 1 with score of 0.407. Therefore,
SO strategy was developed to gain competitive advantages. A total of 4 projects were developed; 1) Academic
conference by external experts 2) Product presentation by Product Coordinator 3) Product presentation by
Medical Representative and 4) Face to face discussion and done during January to June 2015. The result of this
study found that sales volume of COMBINATION S medicine increased by 5.77% (5,932 units of medicine).

Keywords: Marketing Strategy, S Combinations, Consumer Behavior, Buying Decisions Factor

' Anendgvudindnwinisinnis unIneagveuun fieg iaswgATinaa vl 38/9 a.luidles o.ules v.9euuny 40000

InsAwy 0894604329 E-mail; Pathipat.sk@hotmail.com

2 599manT1913¢d S09RUARIEITINTG INGIBEVUTINANYINITINAIT UNIINGISEYULAY

176 Us:BUOBIMSMOSSDIA:UINNSSUMOMSYNMS
SIUBIAIAILING US:D1U 2558



UNin

'
o o a o

Lsaitauazlsavenannusesalulsaiinuveslunw fURaly WJuameddy il aedes

q o

hsunstnundlulameiuia Auddosrilddslumagua warerailvgodeTinld

MndayarsnuransiuiunulasnilsniinuarisaengatuFoss Teutssana 2555 wy
Tlsaiinfigtinisaivedlsatosay 10-20 ludinuaziosas 6.9 luflug) uaslsavengaiuiosdlulnedy
AUheUszanas 1.5 duau aldieinnisinwgads 12,735 duumsel Andufesay 0.14 veeeld
Uszrvi Sehlilsafiauaslsnongaiuisesadu 1 u 10 vedsaesiifunseremlddeasisaa
vosUssmlnel1] deiluuuamnsinudinelsefial2luasuumamsinulsavengaiuiEosars] wusih
ms$nwideenlunguemauvessianmssniauiiiuafisesssmiuenevasaausiinesngriseniuy
ganu

'
v

gngnsnay oa [Wundadaeidmdniinuddyfianuien Juonvieguaaiunainelsnszuy

madumela Fwhlivisnnathmnegliflseanadulsiuiedomnd fdavhdsdnludemnisnisvie

Y

nagmsiingaslisosuedulumudmaneiidivunli

ngUIzeeA

1. lefnw wodnssunazadeiifidvnadensidentdengmanay toa lumsinwilseiiuas
Uangafuizesy

2. @wnsaanLRUnAgNEININIRaT ieliingenviedumiveseignsran toa Tulse
wenwasgniiuiineesfueenidsunielifiveanaifiuiunnnindosay 5

waniiuany

Fuitemmsine lingugnginssuruilam (Customer Behavior) MTATIEAANKIAG DY
#lU (General Environment Analysis) Siaigvinsutstulugsialagliusanadu 5 Uszns (Five
Forces Model), msnsizsianimuwandenuniglunazaeuen (SWOT Analysis) tioasauuuaoua
Hhdeiifendestumssnauladentden andudumnagndlaglinig Tieseilagldnssuiunmsadudu
\WIATI8I (AHP; Analytic Hierarchy Process) kagn1sivuanagnsvngiden (TOWS Matrix) nthild
MRSV Uiaud anasnide (Balance Scorecard) tlasiifiulasanslunsiiueanueegnsiea Loa
Tulsmenaspuniuiiniane fusenidounile

shutszens Adlunisfine eun uwnd uazinduns MiAeatesiunsquasnulsaiinuazUen

ganuisestlulsmeutavessgluwnnuniuinveu

¥
v =

aunudl tewn Tsamenuiavesniassutalanniansiuesnideanile 20 dmin laun Jmin
2930y Y3TNY Tugl n1wAud YouULAY L@y UMIAITAIY YNAIMIT UATWUN UATINYEN

v 9 Y

Wuestiang) Wuesny $o810n @nauns ASuziny d5uns auaswe il gnsonil lass wazdennu

Y 9
o a

AunTegideyannnisdrrateyaniluiasiasesilentdlunsidufie wuuaeuniy

UsS:BUOBIMSMOSSDIA:UINNSSUMOMSYNMS 177
SIUBIANAIILIA Us:U 2558

=2
mn
)
=
=
=
=]
<
n
~
<
c
=
=
=
=]
m
(=
v
war
w
-
c
S
Ic]
w
-
(=
‘v
=
£
<
=
n
=]
w
—
(=
S
Ic]
w
-
=




=2
mn
)
=
=
=
=]
<
n
~
<
(=
=
=
=
=]
m
(=
w
war
w
-
(=
S
Icl
w
-
(=
‘v
=
£
<
=
n
2
w
—
c
S
Ic]
w
-
=

S 5 1 Llandrillo " ;
‘ = ’/\\ Menai ,‘"""

NaN15I9Y
N3ATIEINGANTIURUIInA (Consumer Behavior)
1. aaedmng; Wesnnwdadaueiduensnulse dulugnAdadulsmeiuia wioeddn

v a v

Shwilsa uilunisdnuiisnazdadulufilsmenuavesigdadunquithwneiflveadstoduiunndu
uAUNile
2. aandeesls; AWna1ndud1A1ue) FUAEITINUTINLALAUVNINTVDIAUABINTTAD

UsednSnm auvasnsiewarAuAuy

v
£% @

3. yhladsde; wanalumsdndulateduddenmaquasnuiinelidauamdiniiady e
gniifinaunm fsyAvBralumsinw uasdaudasadelunislitues

4. fidndnlunste; lunmsiadulafinsanendunlulsmenuagiifdmiendesaie Ao
uwnvduazindans TuiifiaennedfiquasnuiitaslsniinuasUangaiuidedeiuies

5. doudlole: pulundedueifigosdamunsTonBlreuldieu selsmenunasdatelagnis
maazuanuauldiiiunmsinum Jegudenliofifegluadindidssiusasnmslireifounn
g

6. dofilwu: ﬁuﬁwﬂs:Lmnmmﬂiqwmmaﬁaﬂ%yaﬁ‘u@mamﬁa unusvinelnenss deine
fagunundngioe

7. %aashﬂa; M3sndearionoufdnimuanuazanveslsmeIuia mﬂ;gam"l,zjumﬁ%m%a
$heIsaouaan uithytugnéfesnaiiunssosesiasdatolassusiluunudrindeseisns
Usgnnsan siieilagtuldinisdndeuuy e bidding

nNNsAnEINUIINITInszian neandauialu (General Environment Analysis)

1. anmwndenvsiungraneuazniaidios wuiilsaiin waslsatongatudess Wungulsa
liifnsafivneds duedulviilszuuniadanis fued 2550 aufstlagtu uarldfumsaduayudonleue
warRuraleN sSnwNdnumanUsEiuguAnuieA (Euas.) viliianisinwegalusydnsam
fannsgru dndudemesmsdsisnildlunmsinufdiulildeludydomdnuienineu

2. anmuandeamaiulasugie wul ieswgRafidduesmany fusenidsamileanain ann
NWATNTIN dndufaway 27.5 anvgeavnisy dndiuiosas 17.2 UssvnsaulgIaiiondnmesnu
INWATNITULATAAMNTTI nuBslazdueslsmealyinuluiEesveinisuingasuUszan
vlilsameuaimatmuaulounelasalddodosenniosas 10 Mnsennisdadelnesay

3. anmwndonvnaiudsauuas tansssu wuiitlemaiosntagiuiinsduaiussuy
msfnynay assuglidfmngsy Yssrsulimudidedsauarnisquasnviiiniy uenaniss
finsnsiadansedlsalusyiulsmeuiadaasuauninsiua (swan.)

4. anwwnasumunalulag wuinlunaies) Tsaneiuiainisneusuanuleuieniasgiinln
finstoirdnailaspirometer 1nTu Fauduirdosiielunismagouaussnninien

178 Us:BUOBIMSMOSSDIA:UINNSSUMOMSYNMS
SAUBIANIaNUA UsS:Hd 2558



CBMI2015

5. anmminadonvnaneam wuhdnuasgivssma Wuilsune dnvazniionnia Wuuuy
SoutuaduiuSouurug vidovivguslesdou finasugiaididy Tiun 41 fudsvda doslsanu
Fnlnadssdnd fedugpamnssdnngBadugramnssuieniemnanuas i lseddn Tssnuh
pa Tsauutieiu udy waddudefenamenmildaasuuaznssduliinuldfonnsuansodlsaiin
uazdongaiuinss iesnnlunany Tusenidsaniedsissuunsdnnisaunndeuiidslaiine deduiu
Tomalunsifiunsléenls

Ansezrnisudsdulugsialagldusainadu 5 Usznis (Five Forces Model)

NIRRT 5 Uszns wuhmmgULsregiinuisilugaavnssieaty
fudsiiifelunguifertuinisamunas Snfanssudaaiugsiafissnntu vilvidsiudfiiunguss
Aulalfindr Sndgyvnnisdequisiiduaudmauny iesanergnsuean oa ihuenduiu (Original) wi
Hagtulszmalngldfimsithenandiy (Generio) Fsiisangnndt vililssenuiaditlaulszanaminga
gnaiasanldransdaunu lueunaniasiinansenu fe Audeselg Favanedasnaulyaie enaagi
1UUsELLtN1IAan uagsnIResesssgnédaiidelsmenuia annsiiliusenalisinnadatiofe
Braauuuisuszmnandidnnseiind (Electronic Bidding :e-bidding) dvenavdmaliiFesuiede
Fuyuiigetu vievnnuiimsUssyaiazdoduutmenismanlifuduiaieyaniias

maTsianwwandeuniglunazateuan (SWOT Analysis) 91nn1sanwmuiniidaded
Aerdesuarfinsanidiethluvhuuuasuniudsl

S (Strength) 9auds 1) MAgnasfioviliginewdndsemnu 2) wandusidusyansam
Tumsinulsnfinuazdengaiuiiodildsunisiuseshuosdmsoimsuazen fivdngiudssednddudu
BowssAvBnmuazanuvasndte 3) Tussniiidugguadeimsiadedudliislsmeiualinsmmuaa

W (Weak) 3agau 1) sUUszanaatiiuayuianssun1iansnatnanad 2) gunuidiuiuls
wenuafisuinveumn lianunsaqualsamerunauidausionileldifad

O (Opportunity) Tend 1) ma@ﬁm%ﬁumﬁag’luﬁm%mwé’ﬂLwiqma wazainaunan
Useiuguamuriend Seudszanadunisaduayunisanidunuveddsmenuia 2) unmduazyaainsd
\Besiululsyansnmwesendunuutanseieiefulumsiiniumaniniannuussyivins

T (Threat) fganay 1) lsserviaduleuglunmsanildineas

ndadunisiesizi SWOT analysis anunsadiadsuuudeuniuudiivioyasinngy
Uszrnsfeunvduasinduns S1uauiadu 213 1o Tdkamsinudaiuandumanad 1 wuhiitadeiids
nanansinduladenlde 6 vo AoUszAnSuaveinisinyn ulsutevedlsane1uianseuleuevessy
AUNULAZNTUINSVRIUNY N15AESUNTUTEINIIINTG 517 WagIVUddum

Sinsrzailasldnszuaunissdutundeiinsest (AHP; Analytic Hierarchy Process) ) waznns
MvuAnagnsniudan (TOWS Matrix)

GﬁaaﬂaﬁlﬁmﬂufuuaaumuLﬁaﬁmﬁmeﬁﬁaaﬂsxmumsﬁﬁwﬁu’wﬁﬁlmww? [4] Wudnng
BonvidonagnsfiFesmudduazuundsd fle SO-ST-WO-WT 3aden SO anduilunagniifesnlunisd
raiedalaluTeumenisudady (Competitive advantages) isen1sasannuuandslvivilondnguiaduy

UsS:BUOBIMSMOSSDIA:UINNSSUMOMSYNMS 179
SIUBIANAIILIA Us:U 2558

=2
mn
)
=
=
=
=]
<
n
~
<
c
=
=
=
=]
m
(=
v
war
w
-
c
S
Ic]
w
-
(=
‘v
=
£
<
=
n
=]
w
—
(=
S
Ic]
w
-
=




=
=)

B
=4
=
=
=]
<
s
=
<
c
=5
=
=
2
)
I
"]
a
v
2
=
=
]
4]
z
c

v
=,
S
<
=
2
2
a
2
=
=
]
]
2
[

x

S 5 N Liandrille & B
m > y ’/\\ Menai “I"""

SO 0.407
. ST 0.250
ﬂasﬁnﬁ Wahemative = wo = WlXW sub factor (global) - 0.181
WT 0.161

N1331A3189 u1aud anasniina (Balance Scorecard) wagn1sinnualasINIsUIaLHUANTY
ns
nnMsEnyInUI denflagdudunslildnunisiandnvesesdns Immﬁaﬂymadﬁy’a 4 Fuls] fail
#uN13513u (Financial Perspective) 1) 8asuiulavessels Tnan nisidulnveseanvie
uazwAn st Wiutufesay 5 2) maaadunu a9 Sammsanduny
fugnén (Customer Perspective) b 1) Anamelavedgndi 3091 Axkuuaufienela
NMIET29 1N 3 Azuuy 2) gnéni Iaann Suaugnénfidsdsesneg inndifesas 95 3) gndn
Tval 3p97n Srugndnlmividegniniinfiannsavhendnlsiiiy egfesiumas 1 lssmeuia 4) s
nM3naa 9910 Forarveddiunlmnansmanideisuisuiutium
AuNIzUIUN1591UTUR9ANS (Internal Business Process) 1) M3vuasduAn 3nann Sae
azURINITLASTINTINAT 2Aanmuesdud Yaann AudnfidsignAyadesinuumnsgunuRaELTR7
A
AuunsBeuIuazn1sAuln (Leaming and Growth) 1) vinwgnsidmugna 1N Azuuy
Patient Focus Selling fifntadsethetioswintu 2 2) inwenistnaus Jnann Ussidiuangdanisudndtasi
vieginnsne 3) mwiBedsauazadnsiausi fa91n azuuunaaeuUszdilasing dosldasuuusehation
Soway 80
Tasams ainnsfinw Sinneuavasuuanamunsilildnagnsiinndonldde nagns so 1u
nagmsiBegnlunisairsdelsiusouainguas Wulassmsiiegliideyasuussansnm anuvasasds uay
feyalunsinulsafinuasUengniuesidasintululsmeaiifiymidesseasfinnamiognduds
ueiduutsmenisnatn uuadu 4 Tassns deilduandlilumsed 2 liud 1) vssereinnislaey
By 2) maviauetoualaoguandnsios 3) maiiauedoualaofununanioet wag 4) matmy
aNA1REHAMA N

d3una

1. anmsdnemgingsy awwuidudssamenduiuiiidedestuaunin dafudsrigné
Foansfte AanIn UszAnBnn UsAviska wazanudaonsds Tnstlgtugndmensuiias dndelutum
109 Frenmssdetufiofiusrunaseses wagnuidadelunsdnduladenldend 6 4o Beamuddu
AzuLudil Ao UstAvBuavasnisinw (8.42), Wlsusvedsmenunavieulsuiguessy (7.58), funuuas
NSUINIVOIEUNY (6.69), NMFAUETUNITUTEYNIYINTT (6.68), 59101 (6.54) Uarn15vudIdua (4.97)

2. wamsiiunsmunagnsidenn Ae nagnd O Wunagndidsgnlunsainsteldiuiou
Mndundosmnnszernaiinssdulazsulssanaiiaiin vlfdenhnagnsuaduien wuiluds 6
Wouiinuan waUszneunmsiimaivlnvessenueifistu Sovar 5.77 vielsenusvetegnna Lo
Wit 5,932 ga Fadulumandmaneditmuel

180 Us:BUOBIMSMOSSDIA:UINNSSUMOMSYNMS
SIUBIAIAILING US:D1U 2558



ICBMI2015

darauauuy
1. nagnsildfemumuidussrinshiiusesvdsiniunsegsaiiios Imnzantugnén
wagna
gsiidenldiionaalinofudtsssezinamils Wosmnanunsaivieduwndeuiinnudsuulase
MADALIAT ?J'm??wjLLszJaﬁEJau%ﬁaamﬂaqwéSuq Junufmanagnsiiiedaetduutinsmananduiu
2. ynaumelussdnsdosidmsuiuaddinmsaivayulunshszuunsussiiluld iesenn
n15th Balanced Scorecards Tl#Foufedostunnauluesdng uazfesse Tregndliszuvinanady
inesflelunsduianiineu GaasitunisliodsiningUszasd

LaNE1581989

[1] ddnauuseiuguainiiieaei. (2555). aUav.n 4 a5eyIsiaiu 1.0auliuuazATatIeuinig
gunmwaisnalnmsdnunilasmstiSuvaslsaiiauasUanganuisess fuiile 2 nuamius 2558,
http://www.nhso.go.th/frontend/NewsIinformationDetail.aspx?newsid=Njgy

[2] anAvan1efnslsaiinuisUsemalne. (2555). wuamensitdadeuasSnenlsainludssmalng dwsu
{lvinjuazifin w.a.2555. finadt 1: U3 gillougnsilaleidn $1f 66/180 wevanam31 80
WeN 22 [WATIMBIMANY kYeTInewas NTuMnY 10310

3] AUk TRUS N sassagulsaongaiuFess. (2553) uurufuRuinnsasisage
TsavangaiuiFass w.a. 2553 fusindedl 1: U3 gulsugesihledn 10 66/180 ey
81AN33 80 KN 22 LUATINBINIAI UYITIVIBIVANG NTAUNN 10310

[4] Mohammad MT, Reza K, Mohammad A. (2013). Determining proper strategies for Iran’s
dimentional stone mines: a SWOT-AHP analysis. Arab Journal Geoscinces, 6, 129-139.

[5] we LAveiuns. 2546, uM9RINNagNsgnsUURn e Balanced scorecard uag Key performance
indicators. fusindsfl 12 : Tssfniusispinasnsaiumine de.

M19199 1 Tadendemasiansidentdensnulseiinnasvenannuizesdulsmeuanians fussnideanile

Yadedidsnsnalunisidonlden U Mean Std. Deviation = Awiin
1A 213 6.54 1.91 0.16
UssanSuaraanssnw 213 8.42 0.88 0.21
ulgurgveslsaneIuIanse

o 213 7.58 1.64 0.19
NNTVUEAIAUAT 213 4.97 2.55 0.12
MSALETUNTUTEYANINT 213 6.68 1.60 0.16
HUNULAZNITUTNTVRIRUNY 213 6.69 1.68 0.16

Us:BU3B3MSMOSSDIAUIANSSUMOMSOAMS 181
siUBAIALILIA Us:oU 2558

=2
mn
)
=
=
=
=]
<
n
~
<
c
=
=
=
=]
m
(=
w
war
w
-
c
S
Ic]
w
-
(=
‘v
=
£
<
=
n
=]
w
—
(=
S
Ic]
w
-
=




yunadou

<
n
=
[+
(=
=
=
=}
=]
m
(=
wv
w
%}
-
(=
S
I
(%}
=
c
wv
=
'
(1]
=
=3
2
(%}
-
c
S
Ic]
(%}
=
=

j

M1919% 2 lassnsegniunisiiagasneolaiuTouninisuyedu

Tasenns

UIT8183U013
Tng {ileIyey

manauedeya
Tnegauandngioua

msidauedoya

3

Tnegunundngiosi

v Y A v
ﬂ’ﬁL“U']W‘UQﬂﬂ’WIIﬂ

AN

182 Us:BUdBIMSMOSSIDIAUINNSSUMOMSINMS

/Q\ Llandrillo .,

Menai

ngutvaneg

Tsanenunaluwaiiun
ala.

Tssngnunangudaugadn

wUansmanlaunnnin

Tsaneuraguvuluwn sy

NavaU

Tsameuiannlssluien
SURAvTRU

siAUBIAIAUILIA Us:U 2558

Inguszash

Tnidayaisotlsn N3

$nwn wavdelawSuuves

NanuI
syaznaenidunsln
JoyaFadlsn Msinw

vy
uazdolaseuves
NARN N

Tnidayaisotlsn N3

$nwn wavdelawSeuves

WA
BN IUAUABINTS
uiasuaglvitoya

o 1Y
SoslsA M35nwT wag

UseAnsHavesnanual

uUsTau

60,000X 6=
360,000 U

4,000x8 = 32,000
um

2,500%x2x8=
40,000 UM

Taileuuseana

nafinainazldsu
Tsswgualungiu
Usgguunninfos
ay 80
andudenldengns
e woa lun1ssnw
Tsmnndu

v o4
anddenldengns
wa Lod tun1snw
Tsmunnau

v s aw
anddenldenans
wasl Lod tun1ssnw
IsAunnau



