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MARKETING STRATEGY FOR COMPETITIVE ADVANTAGE OF
TELECOMMUNICATION BUSINESS CASE STUDY:
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Abstract

This research aims to study ways to increase the market share of Bliss-Tel Public Company Limited
(Thailand), to explore ways to increase the revenue and to create a sustainable competitive advantage in
telecommunication business of Bliss-Tel Public Company Limited (Thailand) which is a qualitative research by
using SWOT, PEST, Five Force Model for the analysis of secondary data and using the questionnaire for deep
interview in the group of management and company’s clients as a tool to collect primary data which consists of
4 people from group of management and 10 people from group of client. The information from this interview
will be using for a strategy planning in this research such as general information of the interviewees consists of
sex, age, position and responsibility and the information from deep interview will be using for strategic analysis
such as the state of competition in the industry and future industry trends. The study found that key factors that
affect the placement of marketing strategy is the bargaining power of buyers is higher, the lack of a marketing
plan and the lack of liquidity. Thus, increasing its distribution channels with strategic SO Strategy with state
agencies and large private companies to increase revenue and market share, advertising to be more recognized
in the market according to WO Strategy both directly and indirectly and maintain existing customers with the
addition of after sales services to impressed them by CRM strategy

Keywords: Telecommunication Business, Competitive advantage, Marketing Strategy

L dndAnwsygln Ineaedadiananwin1sinn s un1Ine1agveuny 9.99uuny 40002 email: lay.r@hotmail.com

7 919198 AT @NNaTNALNIY NTUNNUANTUUY NFUINUNIUAT e-mail: ufkitti@gmail.com

UsS:BUOBIMSMOSSDIA:UINNSSUMOMSYNMS 1465
SIUBIANAIILIA Us:U 2558

msdamsmsaaa




=
=
(1
k=3
w
~
c
w
~
c
=
n
(%}
-
=

S 5 1 Llandrillo " ;
‘ = ’/\\ Menai ,‘"""

unin

Hagtugsialnsmnaiiuuliuudstuiugedununssuamaluladfudstusiulutiagdu ddy
eaulszddues UTE Uda-va $1in (e vesd 2557 wudn ngugsRalASeUiensioansuay
Inseuunaudungussiafiaieneldlituuidnnniian deifeuiungugsfszuumalladasauma
uazngugsiawenaiarAineaiifeveuith Tnsiawigludiuesnisue System Integration dadun
sruuMINeTiFudeu wazrseunmsereuineen usiidadiuilsgauazdiduninluszeren wasdy
AsamIamu Ftesiyaansfidvinueiauuarssaunisaigs My U3 vda-a Side Gmnaw) T
Igneuauowiodginsveansudsundammgsia FonsUdudsuumamisnsnainvesuion Lile
saddgshafiannsavinsilslduntu fAnwvishnsinutiadvaniminadeunigluaransuenasdng
YoIUTI Vda-na $1in (uvnew) titelimsufsduuimensnannuazimunnagniansnatnves
Ui WieifunausenaunsuazaiismnulfiuTeulumidsdunagsiadunisdeansinsauuay uag
uaftldnmsvinsinwnagnsnamananeiiy ganvazinldidueiesdedefiumelindn Wity

USYN Udd-ma 91nm (Wynvw) sield

253UNsTINALUITETREA T

nagminsnsmanaUsznousetiafuniglusaztiadunieuen tnglfunAnuasguiifeades
funagnsynanisnana il

1. mmseiladenieanimnisudaduluagnainnssudie Five-Forces Model
nsIATIEsivadnisuenaly PEST Analysis
nMsiATEREaIuMsalnglularateuenaie SWOT Analysis way TOWS Matrix
nMynanagnsn1saangidivanesie STP Marketing
NT9NAYNSAIUYTZANNINITNAIAGIE 4P’s Marketing Mixed Strategy

A T

NTIUHUNAYNTNINTHAINGIEY CRM

wnaud namdilng (2554) ldvhmsidedeatadeiifinasonsiisssavsamiSumndidase
Prelnsanuiay dauirligmuazguassaivilliiAnauardilunsuimslasinsieaianiigiu
Tnseuuney AomsUszanunuiiviayssdviamszrinadivedasins §Fumn §umnginisesn
LONANSVBIMIENUTIVNITNTVINANNATEIN N TRIUVBIET UmNTIssinsTdauanugaie e
aemhenuauliviuouressaan [1]

1590 Fengyding (2554) ladnwnginssuduilan nagninisnainuaznsInn1sidenagns
vosgsiadeanstnsauunau nsdifnw v Iniia wdada rewyfiiadu $1dn ) wuih flivins
nsdwiimdouiidaduladenlivinmsvennietelalaelinnuddyiudygondundn sesaunienis
Uimsvesminnuuasuiaifevedlusiudu Ganagnslussiuesdnsfensvenengugniudiduaiunis
nan NagnssERUMaesaia e nagnimnuuanmaamzngy sefumifinisnatn Aonisdanisadnu
duiusiugnAvse CRM nagnsauwusua [2]

uwi Jvansudand (2555) Tdvinideiieatunszuiunisuimsnmdnuaives USEm nan
nsALAN 979 @VIPW) WU NTEUIUMTUIMININENYIRIANTVRILTEN nan Insaua 17n

1466 Us:BUOBIMSMOSSDIA:UINNSSUMOMSYNMS
SAUBIANIaNUA UsS:Hd 2558



CBMI2015

(e Fusuanmsiteiiemdeyadeifiants iRnrfuliymitesdnsidundyoguazauiesnisves
Flivsmaiteusuusuusud dsdnilugjandildandmalsinnninmdnalfadinsuiuasunmdnual
Tyl Tnelddesnavunazdeansisaizaneg weunsnmdnuallmignautimine Suhdeyansidenanausu
Tngguimisuarypanslussansiunumlunisnumusasivunideriadiusiawasidmunenagns
(Strategic Objectives) 3slfisunnsuunndnvallvdlnensusudeunsdadnwel (Logo) nsld
daunsliynnuiidulendnuainsimundniusiuazuing uaznsairsussaunisalfinudguilag
wazglduins msdeasiiudnnagnsililunisdaeiu nmdnwallaenszuaunsdnnmisdesunwanual
vososrnsiwduaiunmdnualidu finn1sFesde Tnswsaznszuaunsimsdiiuausesinsiouile
fuszineeduaiy amdnvalosdnsuazineuimsmsnain aaonduelIuTfigualiesnsidendeuay
msdamsderielidndsnguitmne Ssnguithmnevesnslavanyssviduiug fe nduvesgsiafises
fimsdasedeashiinndululssmaiossuincUssmanazdumetiin dwluFeslgmuazguasa
yosmsdeanssnunmdnuaiesdns JyvuazgUassalunsainsnimdnvaivesesdns fe fudmsves
mhsaulilinnudAyiunisaianindnualvesssdnisnasnauyrainsniglussdnslildlanmanyal
vososAns daudutlymedrannlunisaiianmdnualvesesdng damsvinnisaununazise Ussiuna
Wudlgmsemnimulussdnsuenantlaminaiu msuainesdlenazgunsaliidniusienisdearsuay
Ussrnduiusdaindutamitvilinisussnduiudnmdnual vesssdnslifenguiimnevieUszay
anudse uarymiiAnduniglussdnafe 1iamsUszamunumsdszaunuundenslumisny
FumsUszanduiusiia gavhefetymiessutssana Sananmsiguimshidilaasilimmuehry
¥99m13 Uszmnduiusailihsnuussnduiunnaulssinadineifisaeldlunsdniunu [3]

ngUIzeeA

1. efnwumsdunmsfisdiundmianisnainvesudsn vad-wma s1in )

2. Lﬁaﬁmuﬂmimmmuﬂaqwﬁ‘mqmimmmaw’%ﬁw Uda-na 9170 (Lvw)

3. LiefnwiBnsifiunaUsznounisuazaiunnuldiuioulunisuredunegsiafunisdenns
WsAULNANYDIUSEN Uad-wa $7in (W) agnedadiu

waniiuany

m91dunsaiiliun1s3deidenninin (Qualitative Research) ileAnwiuavnslunsifisdauuss
yamsnane Tagnsimususunagnisnsaaavesish leriunauszneunsuazaamsliiuiou
Tumsutstunsgsiasunmsdeasinsmnnauvesuisn vda-na $1dn (i)

1. MI2NULUUITIY

mydeaselidun1sideidenaunn (Qualitative Research) Inedunwalidedniiieadoslussauiuims

Y

JeAugeduIn 4 Ay Fegualudiuvesnisaliunuvesesdns Manansalideyalisinld wasd@nwle

Y Y

nsdunualisnelawasanudniiugnAiiiinisfiasetevisuazuinistivuigndiuan 10 au wield
Dudeausnuzuaziuimidlunisuiuupesdnsiuewian Ussneufudeyanielusineg vesuisn

Us:BUdBIMSMOSSIDIAUINNSSUMOMSINMS 1467
SMUBIANUILNBIA US:oU 2558

msdamsmsaaa




=
=
(1
k=3
w
~
c
w
~
c
=
n
(%}
-
=

, Q| n.m«
&S &) DD finarue 1Y

2. nsfiuazsusImdeya
mafusunadeyansinyluaded anmnsoutseondu 2 dw Téfwielud
1. doyausugdl (Primary Data) WWanmsiudeyalaeisn1sduniuelidsdn (in Depth In-
terview) Liteiinfadeyanuuianzasamenguiiosns Sadufiifidauieatesiunmausuiioniuma
Tunsmvunnagnsvetesrnsle
1) dunwalfuimsseiugs S @ viu Bunsdunualiedn Depth Interview) 1fen
U anwandesynansutsiuanednauiisagiiu uualthlunsvhmanaafionsudstusagnmsnengs
gnénluowan adsthiouinuasiadeidesiidmansynudeduutvmamsnain ienmsnausumsiiu
NuuarMIMruAnagnsiuean
2) ?TiJﬂWUEﬁﬂﬁiJﬁﬂLﬁugﬂﬁﬂﬁﬁmiaﬂﬁiaeﬁamﬂLL@%‘U%miﬁJUU%@JWﬂ 1T 10 578
Reafurnudisnela aumania uageusesnislufaufuazunisuesnaugnin
2. doyanfunii (Secondary Data) Tnsnsifusiusiudeyaanuvasieoyarig fedeya
MeuanUsEn Toyanely uniinTevigsia TganBeansuiiunisgsie Mifedesiuuien v
fe-va 91in (uvnew)
1) iiumuriudeyaseg veaneluuion wu anulunivesesdng dnvaznisuszney
53119 1891uUsET wuukanssenstoyalszdnl uwazdeyanianisidu Wudu
2) ivmuradeyaneuenu3en 1wy Teyaurinszivesuidneie deyanisudeiu
Foyaunliuvosgaamnssy swdseyanniiuledg wisdoRan waznsans Mierdesiuniom u
fa-wa e W)
3. wwawnelumsine

a

1. iususndeya Taglddeyaugugfinnnnisiiudeyadunivalidednduimsszaug

U @Y
a '

U 4 YU LLavﬁumwzﬁmmﬁ@Lﬁuaﬂﬁwﬁﬁmsmmma%amaﬁw%@’m IS 10 579

v
a a o v

2. LﬂUi’JUi’JlI‘UE]ZLIa Ingladayanfoni m‘vammsﬂu LAZNIBUDNUTEN ﬁ]’]ﬂL’JUVL"UGI

Y 9 Y
= '

1313 Un Ansgd Taieteyaguis saniauisnieglungugpainnssuifieatu

3. YIMTIATIER SWOT medeyanfegil

4. yhmsIAIgh Five-Forces Model Wag PEST Analysis 9ndoyaviont 1uiitads
Meusnyiseanmnsulsiulugaamnssy

5. ¥N1TIATIENR STP Marketing, 4P’s Marketing Mixed Strategy wag CRM ¢igdoya

a

Ugugiannundunualiusmsuazgndn teyaniglanyguiuasiiuifAnnienisnain
6. MVUANAENSNIINITHAIN
4. MIMRUANEYNS
Hunsinseiiwanmuduiusssrnadasvanmuindeumelunas Jedoanmuindon

mMeuenveesns suuszneumetadeiiluguassa Tona groeu wazgauds (Ransnsnadt)

1468 Us:BUOBIMSMOSSDIA:UINNSSUMOMSYNMS
SIUBIAIAILING US:D1U 2558



NaN1339y
inmsinzideyanely wardeyaneuenuitnudama winlu 4 dinlngq fe
1. M9BATIZA SWOT uaz TOWS Matrix wudnudemiigaudsinununnlagianizyssin
Aussmidugiiftumhsnuvesisuaruisniontunnalng Jaduguseldfifunuaziamuselios
(S1) Usznauiulenanisvenesvnssnumalulagvesuszina nmslinnudfguessguiamulnsauunng
(01), Msudsduiiuussvesuismgliuinsvunelug (02) usegdlsimugnseuiidrdyuesuismie &
liifuisinuazeeniuanngugnédusg (W1) msvinnisnausuniamsnain (W2), nagmsiinunlélsiviu
sosouM TN Asuuategnering: (W3) faliygmenusuusmamadiouazanuiuinumaasvgia
(T1) Bnitadugshefifinisudetugs (T2) Fsonvardmanszmunsdeusonisdniusuuasliuinimes
uIEm
asUlsinesdnsmslénagns Aggressive: SO Strategy snidunagmsvaniiiosanqaudadou
anusiunsaseld Ussneudulemamsdnunisudsiuvesiliuims mnfimevimananadfistulunda
anéuspani TeenaandugninanssussmafasyiliilenaaualdiuSeusaraiennuudounds
viseufiudaduseliieuien
2. doyan1sudsdiunain (Market Segmentation) ngugnAMENYBIUTENABMIIEY
F1UN3HAE5FIAUAD an1duN1fny LazusenenyuwIalng Ussnauiunsiasiei Five Force waz
PEST Analysis Wu11 é’wmamseﬁasawaﬂﬂ%@ (Bargaining power) ﬁmaﬂiswuﬁauéﬁwqﬂﬁqm wagluvng
Wentuilademaduasugia (Economic) Aifiamudusnuanaliiwiveuisnasssfamelusazneuen
Ussmadsuisnindudesddefuaddinnuddylunisimuanagnmanisaans
3. MTIATIE 4Ps ludiuvewdnsine (Product) daulngjeglugunisliusnis lagsan
(Price) aglunamifdmnumsnzailesansaildinanmsussya wasdaidneninlunisugeduls
dmsutemnensindming (Place) Uismiinsiinousunardiufaaziimaussanduiusiomnanss uag
M9P0Y LagNsdLaTuNINIRAIR (Promotion) imsvisiuiuuignamlagnisdnianssuninisnaia
(Road Show) uagldnagnsiuunen (Push Strategy) lnnsdaiaiunisvigssgaunans iy dudmih
nsmanslieve (Sale Marketing) vesu3sh einsivssniduihnsmanadiews iennsadndoey
fudrnudesmsvesgnénlilnemss deitulonalumsairsmnudniusinsognd uasdaudunadivenin
anualvasUIENBneIY
4. NAMIAUTIVTILHUUABUAY
dmTuguImsseaugs (Meluuiem) annnsaeuany wud
4.1 guimsseaugdinnuddgyiumsveegiugnaludanguiliusnisssuuinseing
1.2 {uimsseiugdliinnudfyiuiasugiassfuanniafienvazdsnanszvusionns
YeegUgNA LU UIAR

v o '

4.3 fuimsszivadlianuddyiuyaaivesnsduiiieiduiisnduazeensuve

v Y
= £%

Uslnageenvazvensludandugndndus lildn1asgvsegiugnAay
dmiuduilana (nAn) 9nmisasuany wuh

Us:BUdBIMSMOSSIDIAUINNSSUMOMSINMS 1469
SMUBIANUILNBIA US:oU 2558 N

msdamsmsaaa




=
=
(1
k=3
w
~
c
w
~
c
=
n
(%}
-
=

S 5 1 Llandrillo " ;
‘ = ’/\\ Menai ,‘"""

4.4 gnébirnuddgyiunisliuinmsdimsuadudviven
4.5 gnéndinrudsrasafiaglivisnidunimunszuuesdnsangluvesgnénegied
a1 Ingmsthmaluladiviuaiouaziinmmasvannduiaunssdnsegenseungu
1.6 gnénfanuaianislunisdaeunulifuluausseznaiiimun nszuaunis
vhawiinadnesuitn avdmalignéiinnudisansfissshnstersuadlduinistuuisnlundsen
1
A7UNANTSANEN WAZATUANAENENNNNTAAIA
MNMsAnyBMaiumaUszneun suazaivesildiuTeulumsudstunsgsiadunisioans
TnsnuLNALYRIUH Uda-ina $1in (e wud Jadeiidmwanssnudensfiuunnagnsnianisaan
1dna Aedrunamiaresesasiiofiigs N131IAMINIURLNINIAAIATIR LazAITIRENTNAREINIINTT
G wioghdlafionu eldTnangdendusnanadu fanusuauasutiueugs iesmndumhenuves
Huavuitmienvuruelvgfiusznougsiafunsdeasinsumniauinegveniuiu Usnaufiunsli
auddysuulsunevesiguaiidaiuauddyvessialnsauune uasmaudeduiizuuswesuith
flsuimassuuaiotnevualg Srudulladodannlunsimuanagnsmsnsraasisd
waranmsinzideyalsugll Taensiiudeyadunwali@edn @uavalfuimsseaugauazgndn)

o
a a o v

wazMTInTeiteyaniegi adeyanelu wavaneuenuieme il

Y 9 Y Y

@

ANLNTMNUANAYNENINTT
pann laadl

1. findomnanisdndiming sunagns SO Strategy AmineuYesdy wazutniontu
gwelngiiteiuselduazdiuuaminisnan Tase1agldnnusuiiofuiusinsiifivesuson Tre
meduaiintu Ranagnsillissdnausslomimedenlunstslifuslnnansuazseusulunsaudunn
u Snvadianusavengluginislausnmssus lesnde

2. dunslavaUssrdniuslniudisiniatu amnagns WO Strategy Tnsnisussendurius
emamsaaznaden wielfnguithvang ldnsufadnsamiuasuinislaenss 1y Sueenmunansdudn
(Exhibition) uazdnAanssumnanisnaIn (Road show) Trifugnéniily

3. Snwigugnandy lagldnagnsnisuimsgnAidusius (CRM: Consumer Relationship
Management) fBMstiiau3n1sudsnsang msifiuasnsdany mstigesnumszuy (Maintenance)
warasreaudsyivla lnensldianiinisnaiadieeiy (Sale Marketing) @319audunus
(Relationship) fidliugnAlagnss

4. Wundndusiwazuinisluie ievenegiugndnludengutmsnelue wu Bisnsduuuy
fuery (SIM MVNO) uaznnsiftumdnsausinsosiuiumalulad 4G uae LTE munsidsundasuazveny
fegaraiesvaluladlutlagiu

5. duasunsviesgaunans lagldnagns Push Strategy lunisliminauuuzinmaila
(Pre-Sale) lilUuuzhdumatauazszuulvaig Widugndn itelsignniuauddalumslduseTon
Y9e5UUA199 Tunsvhau mngnAauladuduaruins Jadndaminauue (Sales) wWildasandu
sruasdudgiienisussninnavietnnusiely

6. a¥runmdnualednslilandunaziufiandrvosgndn Tnsnsiiunislevanuaznis

1470 Us:BUOBIMSMOSSDIA:UINNSSUMOMSYNMS
SAUBIANIaNUA UsS:Hd 2558



CBMI2015

v o

Uszmnduiustidunidnlungugndesing nihenuvesnesy saviwenaludinguandimluussanvu

Y

waly

aAusena

ilesshanmiasugialudegiudsanmsadulald mefidelfidatiui u3en vda-ma drie
W) dalidnaninlunisviinisnain ?quﬂmﬁﬂiwﬁﬁﬁamaqﬁnmauammzmﬂu NWINAUNTT
Sunwalfuimesedugauazgndn wui Thmaaasian Tlufimmadentu vadesgauds gagou Tena

v o s

wazgUassa vlvideivuanagnsnieniseaalanuingUseasdndenis
¥
darauauuy
1. USEvasueedudn uarusnmsiinseunquAufen1sresgnAnnUssny
2. UsEmarsandldinensi Suasiinaliiilsgrsigeu

LaNE1581989

[1] w@naud namdilng (2554). Jedeiidnaensiinyszansnngiumntilasaielnsaumiay.
WeHNUEUIMIFIAMUde. univedeveunniu

[21 9597 Fovqding (2550). woAnssuifuslannagydnisaaanaznisdanisianagniveagsiadeans
Tnsaunau nsdifnwiu3om ndia udada neuyfiiadu @ 1ia ). Inerdnusiimsgsia
WU, UNINeITEVONIIAN

[3] s F¥Aeu TR (2555). NTEUIUNTUIINIANENYRIVDS UTEN nan InsauuIa 1 11in (Wr1ww).
Inerdnusnsmsmansuazdeasnavusmingio. uninedusssueans. dninaufiu
UATINIRUTITUANARNS

Us:BUdBIMSMOSSIDIAUINNSSUMOMSINMS 1471
SMUBIANUILNBIA US:oU 2558

msdamsmsaaa




msvamsmsaaa

‘ N Liandrillo ™

enai

2
g

V]
i

4

M19199 1 MIesgiunmadenlunisinunnagnssedu Business Level lagld TOWS Matrix

Jadeanelu

Uadunnauan

Strengths (S)
s1. Usdniigruseldisiunsnngu
FIUGNAMIBNUTIVNTUALUTEN
wnauselng)
52, usemilvinwguazaudiunglu
msLsﬁﬂ‘im%“ﬂ%aLLa:ﬂszgaImams
YBINN3FUIA
S3. wansauel Rnudnuuziany
nMenuwmAlla einsensitnfevese
Wt
sa. vsEnlasuanulinga duns
Fovouaznsliusnis

Weaknesses (W)

wi. §eldunzdnuazeensuann
NANANAIDU

9 Y .
W2. 919A15919BHENINNTHAIATIA
W3, nagnsidnanldliviusie
anunsaifasuLUategesinga
Wa. aenanyalfivnay

Opportunities (O)

SO Strategies

WO Strategies

Ol.nsadvayuvesiguia Tuna

grannsIuNIsAasuazinsALLNAY

02. Mswdadunegsiavasglviuinig

YUUHDEANT

03. Mldsuiladilazengsiegng
I3 a

samsweunalulad

04. m3Ua AEC Tud 2559

$1+53+01+02+04 Tig1useléi
funsanngugnAinlnglanznsa
thumgulasinisvesiguia iusen
AU wasWaun@nsTousii
fdnwazomefiondenisinfeesy
utstu (ieriindunimienisnannly
MsvenegugnATvag salutisgndn
lunguusemAegeusae

W14 W2+ W3+02+03 filnng
TawanuazUszanduius hduisan
TAuADelin1TIURLNNTARNA LAY
thnagnsitlaliiduedosdiolunis
ety desessuludouudauaznis
Fgngmvaanalulad

Wa4+01+04 a@51aendnuallidaiau
Ifgnénsnelvsig Wuisnifiunniy
sudasseunnunioniiazveely

dnauuseinAp1dey liesessunis

U9

a

1Ua AEC

Threats (T)

ST Strategies

WT Strategies

T1. isughanaznisidlios
T2. \Jugsiefifinisudedugs
T3, AUAUAINTRIERTIMaNIUAEUY

@ ] & a
T4, M3 19TInEweunalulad
T5. ngszidausazngunaeitunig
Uszyau

S2+S3+T2+T4 NAYNSATIAIUUAN
fnaliiniufauat laewiunansueiiag
usnslude elgsBedunuinain
TngrgnegmugnAludanguitvmneg
Tngl WiunanSussessutumswawl
] I3 C
agnTIsvesvalulaglutagiy

W2+W3+T1+T3+T4+T5 finwing
szilsunaznginaeilun1sussyaiu
033518 TailuduvenATgiY
wazanunsaitudedutagiu
foufiagyinsnausuUssyanuvde
nsea1n lnenagnsaesviusenis
Waweg1sInsvesmalulad

1472 Us:BUdBIMSMOSSIDIAUINNSSUMOMSINMS
SAUBIANIaNUA UsS:Hd 2558



